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Blackbox Connector
Connectivity for All

www.blackboxconnector.com
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Bringing Data Together
with the Blackbox Connector

»Designed by Platinum Partner, Full Sail
Partners

»Ready-to-go Connectors for Deltek Vision
= ow cost, quick to deploy
=100% API driven

"Purpose is to ease burden on IT, improve data
consistency across platforms, and predictable
costs

sSecure and available for cloud, hosted or on-
premise

»Future proof — Full support for Vantagepoint
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Blackbox Connectors

*Client Feedback Tool | On-demand and

Batch Project and Client Feedback [ concur
Connector Deltek Constant
*Concur | Spend Management Connector I Contact
=Constant Contact & MailChimp | Email | 'Y‘
and Campaign Management Connector %é&éé?!ssgg! « " € maichin,
*Informer | Business Intelligence Tool .
Connector Ginformer
...and more to come.
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Why Blackbox? l

@-veer Drag Drop to Connect Source Fields to Destination Fields

Field Mapping

= Mapped Fields

Sourcefield  Destination Fie Id

Cust curGL 2  CustBBConcurGUID &

wes1 = Level1Code -
Remove

WBS2 = Level2Code

i = e =

BS Level4Cod
= LevelSCode
wes3 i
Level7Code
jame
LevelBCode
arg=Ty,
[
b avell0Code
ipal

Future Release: In Version 2.0 this will be expanded '4\'
to include fields beyond the standard datasets \\rp



Spend Management Connector




Spend Management Connector

= Give your employees their own personal assistant by
combining the power of Deltek Vision and Concur

= Improve efficiency for employees, allowing them to
focus on core business goals

= Reduce mistakes and fraud with built-in controls and
duplication verification

= Lower costs by implementing company-wide policies to
control expenses

» Enable HR and accounting staff to better manage
expense processing, from approval to payment posting

= Shorten payment cycles
= Improve Payables and Consultant Accruals with Invoice
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Use Concur
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Use Deltek
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Outbound Email Connector




Outbound Email

» Reduce duplication of entry

» Maintain consistent and accurate marketing data
» Track performance of email campaigns

= Receive insight on the latest email statistics

» Save hundreds of hours each year by consolidating
disparate systems

» _everage email results to further segment and target
contacts and leads

Constant
Contact




Automate Email Lists

Outbound Campaign?
Create List | o

Populate List | @

|
|
| Collect Responses |H
|

Generate Statistics | W

Home

Campalgns

¢

Reparting

'?;I %uh[ymlmi ) )

@) PReplies
v

@ Todig

o1 S8l Partaes <Castomfalbaipariers com.

Contacts | Repors

Sign-Up Taols

52 Days left in Trial

i contacts
Active (3)
Unsubseribad (0}

\iew Al Contacts

= Emall Lists

+ FSP Constant Contact...

FSP Newsletter

General nterest

HufferTest

FSP Constant Contact Test 1 Email List (5)

(m}
October 2015

[m}

u]

SQONNElAENISEPANNETS. ..

wiohnstoneutsalipartner...

pnuffengtullsaligarners. com

B Make Contacts my default view

Date Added

oot 2, 2015

oot 2, 2015

Cct2, 2015

Oct 2, 2015

Add Contacts ~

tourne

omer app

Other app

Other app

Other app

Other app

[u]
Show 50 raws per page = 1— 5 of5 tems




Get Insight in Deltek

(E Marketing Campaigns

2 save B Mew -

ol orle Ly s Qi

Delete Marketing Campaign % Print = @u Merge = B ListView (2) Help

FSP Constant Contact Test 1
General| LeadslActivitia| Constant ContactResponses| Conta.cts| Opportunitieslprojectsl Files |
~
Contact Responses -
Contact Name  9|First NameH|Last Name = Company +|  Email Address 5| Opened?-8|Clicked? 8 Bounced? | Unsubscribed?-A| Forward 8| External Record Link 8
b | Nuffer, Pete Pete Muffer Full 5ail Partners, Ltd. | pnuffer@fullsailparner| 20151002 | 20151002
Johnstone, Wayne Wayne Johnstone | Full Sail Partners, Ltd. | wjohnstone@fullsailpa | 20151002 | 20151002
Gardner, Graham Graham Gardner Full Sail Partners, Ltd. | ggardner@fullsailparn
Gonnella, Sarah Sarah Gaonnella Full Sail Partners, Ltd. | sgonnella@fullsailpart | 20151002 | 20151002
Individual Cutbound Campaigns ~ :f'g Lot SRS
Generate MetricsH|  Outbound CampaignName 41| Date + Type +H Clicks | Opens 4 Bounces 8| Unsubscrbes H| Forward 8| Sends &
3 [l FSP Newsletter Test 1 Email 1 2
[l FSP Newsletter2 Email i 1

Individual Statistics for Each Campaign



Get Insight in Deltek

- n oM Print T

Meoroe ~

All Active Contacts Email List 2
General | Suspects | Adtivities| Constant Contact Res ponses| Contacts | Opportunites| Projects | Files |
[¥] Outbound Campaign? Statistics for Selected Campaigns
Total Emails Sent # of Clicks # of Opens # Bounced Emails #Unsubscribed # of Forwards
; eate List | 7| | o] | uzn| | 774 | [ |
_ Collect Responses | o % Clicked % Opened % Bounced % Unsubscribed % Forward
= Qutbound Campaign? ) ZS-SH%| | 16-925‘!3? [ ] [ |
Y
@
Individual Outbound Campaigns  ~ _ 5 Insert . Copy X Delele || Previously Unsubscribed = 45 liel
Genera® Outbound Campsign & Date 5 Type 4 Clicks # Opens 9 < Forward £ Sends & “|| Unsubscrsl  Comtad & Lei
b | Name Change Clienta| | Emait 0| un| 7 [ |
Z] W uwm 74 .
i ¥ m




Error Verification

o W Type
"¢ Email Management for Leads and Contacts :
e 9¢ Poorly Formed Email -
ix Save N New -~ Delete Email Management for Leads and Contacts *e¢ Print = B9 Lis
Cleanup Target List - September [ Query Records l
General
Email Address Clenaup Options
& Type -
Number |2EIlEI]915 | | Duplicate Email -vl u T‘_I"F'E
Name | Cleanup Target List- September | [ Query Records ] | Duplicate Email - |
uery Records ]
Contact Email Cleanup Targets ~ ’ {1 i
Contact + Type + Count + Email +
b | Nuffer, Peter Duplicate Email 2 pnuffer@fullsailpartners.com
Muffer, Pete Duplicate Email 2 pnuffer@fullsailpartners.com

Identify erroneous and duplicate email addresses



Client Feedback Connector




Client Feedback Connector

» Streamlines the Feedback Process throughout the

Project Lifecycle

= Utilize existing Project and Contact data
= Allow milestone driven or on-demand feedback

BUILD MORE VALUE

CREATE FIERCE LOYALTY

Positive client experiences create raving fans who bring
back work and refer athers to you.

ENABLE YOUR CLIENT'S SUCCESS

When you understand what success means to a client, you
can create extraordinary value, while your work becomes

more fun and rewarding.

client
feedbacktool

THE POWER OF FEEDBACK

| INCREASE CONFIDENCE WITH INSIGHTS
Nuanced data about each client backed by trends paints a
picture of your relationships to enable targeted, focused
action.

GROW YOUR FIRM

Happy clients are more profitable. They help develop the
potential of your people. Client savvy firms grow faster, earn
more, and thrive.



Project Initiated Feedback

2013001.00 - New Belgium

General | Feedback Surveys | Caontract Manag ement| Accounting | Time & Expense ‘ Budget &Revenue| Team ‘ Project Contm]| Companies/Contads | Activities | Background | Dates & Costs | Documents ‘ Location |

Survey Number Scheduled Survey Date| 9/3/2014 |E‘ [ Send Survey ] (7]
CFT Project Team - 4= Insert | Copy 25 Delete
Contact 4| First A Last Email 4 Send? -8|CON Opt Out-+| Sender 43| PR Last Survey 43| CON Last Survey CON Client 41| CFT Conta =
b | Brooks Ken Ken Brooks KBrooks@mailinatorcom vl ] Gonnella, Sarah 3/28/2014 8/28/2014 New Belgium
Benjamin, Peter | Peter Benjamin | PBenjamin@mailinator.com ] ] Gonnella, Sarah 8/13/2014 Fort Bragg General H
Brown, Mark Mark Brown MEBrown@mailinator.com vl O Gonnella, Sarah 8/13/2014 8/13/2014 Mew Belgium
Sikes, Carolyn Carolyn | Sikes CSikes@mailinatoroom vl O Gonnella, Sarah Sikes Consultants

Project Initiated Feedback from Project Info Center

»
CFTProjectGroup ~ G Insert | | Sumey History ~ G insert | Copy X Delete
Group g Date | Survey Number & Survey URL -i=l| Recipient Email -7 Status -+ -~
} | Commercial P | 8/13(2014 Milestonet httg:uwww.desigrﬁ| MBrown@mailinator | Not Started
SAN FRANCISCO
Food Service




Batch Deployment
Project Info Center Bill %

Search ||

'~ CFT Batch Surveys

& save W New - Delete CFT Batch List View CFT Cﬂnﬁ uration
2017-09 September DRAFT 9
General Genera
Number Filters for Batch Surveys
Include Projects by ConfigRecord By Organization Selection ~ sf'g Insert | Copy x Delete
Name l—m Selecte A Level + Description - Code | Contract Minimum E,UUU 00
Send Date For Batch » O |1 Hosting Hosp
O 1 Custom Cusp
[ Softviare Sales SOFF
Update Send Date For Batch | @ =IE Consulting conp Percent Reccurence Survey
CY =N Devlopnet [ oeve
ol Manerarce | Ty = First Billing | 60| | 1stBllling x|
- Milestonel | 20| | 60| | Milestone 1 |
Contact & Project Number Froject -6l CFTBate 41 Survey 8 sender ©  send? ® SuppressEmail? @ Group = stheduled 8 Sent? % ConOp . N
P [ Keeling, Beth CFT16-PARAG.0L Paragan Arch-:FrlmlAmve Consulting| Hebbleth: Kevin v [m] Consulting; 9/29/2017 m] ] Milestone 2 | 35| | EEI| | Milestone 2 - |
Erwin, Brad CFT16-PARAG.01 Paragon Arch - CFT Im| Active Consulting| Hebblethwaite, Kevin vl a Consulting; 9/29/2017 a a
| | camobel.Donna CON13-45629.00 Petra 1S - VisionImpl| Active | Consulting] Temole, Nicole v/ [H] Consulting; 9/29/2017 O 0 Milestone 3 | 55| | EE|| | Milestone 3 - |
Vazquez, Betzabeth | CON13-45629.00 Petra ICS - Visian Impl| Active Consulting Temple, Nicole vl a Consulting; 9/29/2017 a a
|| whinnem, Marc CON1345629.00 | PetraICS - Vision Impl| Active | Consulting| Temple, Nicole 7 [m] Consulting; 9/28/2017 O 0 Milestone 4 | ?El | EE|| | Milestone 4 - |
Brasslett, Aaron CON13-KLEIN.01 Kleinschmidt-MultiCom| Active Consulting| Gailhouse, Scott vl a Consulting; 9/29/2017 a a
| [Oosterhoff.Donet | coNIs-26152.00 Kittelson - CP/CRM Pil | Active | Consulting| Hebblethwaite, Kevin vl ] Consulting; 9/29/2017 [} ]
lensen,Norma CON15-26162.00 Kittelson - CP/CRM Pil | Active Consulting| Hebblethwaite, Kevin vl a Consulting; 9/29/2017 a a
|| Mershall.Nane CON15-26162.00 Kittelson - CP/CRM Pil | Active | Consulting| Hebblethwaite, Kevin ¥l ] Consulting; 9/29/2017 [} | m | 107257201 | 2112017 | Kittelsonaas
Butorac, Marc CON15-26162.00 Kittelson - C/CRM Pil | Active | Consulting| Hebblethwaite, Kevin vl [m] Consulting; 9/29/2017 [m] 0 - - =
|| comeron,1en CONIS-26162.00 | Kittelson - CP/CRM Pl | Active | Consulting Hebblethwaite, Kevn vl ] Consulting; 9/28/2017 O u] Project Billed Amount & Billed 3%
Aver, Katie CON15-26162.00 Kittelson - CP/CRM Pil | Active Consulting Hebblethwaite, Kevin v O Consulting; 9/29/2017 O [m]
|| Bentlev.Reloh CON15-26162.00 Kittelson - CP/CRM Pil | Active | Consulting| Hebblethwaite, Kevin ¥l ] Consulting; 9/29/2017 [} 0
Maree, Louisa CON15-26162.00 Kittelson - CP/CRM Pil | Active | Consulting| Hebblethuaite, Kesin vl [m] Consulting; 5/29/2017 O 0 4?5,EII]I].I]EI| | 75 | [ Milestones
|| Temple.Bonnie CON15-26162.00 Kittelson - CP/CRMPil | Active | Consulting| Hebblethwaite, Kevin vl [u] Consulting; 9/29/2017 [} ]
o[ coltrain Jay CON16-23162.01 Argus Consulting-Visi | Active Consulting Hebblethwaite, Kevin vl [} Consulting; 9/29/2017 O ]
|| wintsch, sherry CON16-55057.00 LSA - Vision Implemen| Active | Consulting| Gailhouse, Seoft vl O Consulting; 9/29/2017 ] [ [ sherry.vintsch@lsanet (54 Assodate
| | Brown Cathy CON16-55057.00 LSA - Vision Implemen| Active Consulting| Gailhouse, Scott vl [} Consulting; 9/29/2017 O ] cathy brovn@lsa.net LSAAssociate
|| Douglas, Michde CON16-55057.00 LSA - Vision Implemen| Active | Consulting| Gailhouse, Scott vl O Consulting; 9/29/2017 ] [ | michele.douglas@lsanet LSA Assodate
al Perry, Misty CON16-55057.00 LSA - Vision Implemen| Active Consulting| Gailhouse, Scott vl [} Consulting; 9/29/2017 O ] misty.perrv@|sanet 5/25/2017 LSAAssociate
|| Evans.Rosie CON16-55057.00 LSA - Vision Implemen| Active Consulting| Gailhouse, Scott vl a Consulting; 9/29/2017 a a Rosie.Evans@lsanet First Americal




Business Intelligence Connector




Business Intelligence

= Visibility into your company performance

= Consistent source of the truth

= Easily combine data from multiple data sources
» Drilldown capabilities

= \View source data

» Empower all users (Company, Department and
Individual Reporting)

= Easy to use
» Programmer not needed to create meaningful reports

S informer




Informer Visualization Examples

Reter - O X

G Informer - Finance Dash! X
&« Cc 0O ‘G) informerS.visionhosted.com/reports/r/adminsfinance-dashboard 1'.‘{‘ D @ ] - ’E ;ﬁ! %] %H H
S Apps zzPlay NET_WebServices Azure BlackBox saL SSRS stuff Troubleshooting Tutorials Connector Tools Marketing FSP » Other bookmark:

informer

Finance Dashboard ~

.-
] —
= Profit by Month Q1 2017 compared to last 12 M Net Profit Utilization by Month
Profit by month Total Period Net Profit utilization by month
L L]
- 45
Ol-january [N 42
02-February [I——
E ap 39
03-March = !\ 38
ottt P\
05-May I i ¥
2
] =
06-June = 3
07-july T 30
g2
08-August §
09-September NN 46% <,
10-October
11-November I 20
12-December [l &,;:\ ,ﬁ\‘}
o 100k 200k 300k D ,&‘v v &
2

Total Period Net Profit




Informer Visualization Examples

Our Active Opportunities wes
Google Map

1
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Map data 2017 Google, INEGI  Terms of Use

Past Due Activity

Sales Person ~ -+

Active Opportunities Expected Close
Count by Oppt Preb

150
125
100

75

Caunt

50

25

Oig =

] I ]
20153 2016 2017

2018

@0 @5 &0 0 @50

@60 @70 ®3B80 ®98

»  Hebblethwaite, Kevin (25)
> Busbey, Dale (21)
»  Stamper, Gina (20)

> McNamara, Brian (19)




Why Informer

1,200k 180 30k 108
800k 120 24K Lo
" ngugn
= Drilldown capabilities ” )
p 400k 50 18k 100
3 ®
12k 96
0 o
4 \9’5 o 58
¥ Cohen, Crace Spencer, Thomas
® $Contract  — 3inBacklog — %Spent — % Spent Overall @ Billing — Hours Utilized Gverall Utilzation
Aged AR Past Due/Open AR
Goal Less than 40%
1,000k 200
800k 150
600k 100
|
7 ® 90,577 [ 858 k
400 50
200k ]

T — - -50

Dalton Brothers BioMed i City of Memphis City of Cambridge City of Charlotte

Apple Usilization: Spencer, Thomas

Recount = Mows *  Dirsstios Obows *  PromeMews *  Ameust *  DiectCost v OhCest = B - Divwat Bl Ext = CABNEA PrmoBdiEst -+ Blises ¢ Dmpts - PREn

emzosie " e % %
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Why Informer

SourceEmployee
TransProjectOrg

TransSourceOrg

= Quickly add new fields

X

Added

Q cust

Type  MName

b b Custcontracttypel

99 Custcontracttypeldescription
1 Custpropmanager

custcontracttypel

custcontracttypeldescription

custpropmanager

ADDED

ADD

ADD



Why Informer

=Access on your mobile device

Flash required to view video







Data You Choose

=Ability to add any Standard or
Custom fields
-Standard data tables of:

Accounts, including Account GL
Grouping Tables

Employees, including Absence
Requests & PTO

Projects, including Contract
Management

Opportunities

Clients

Contacts

Vendors

Accounts Receivable

Project and GL transactions

Informer Field Selection

Genelal I Schedule | BBInformerTables | Links |

Info Center Area

Label B

Field Name W

Data Type

# Info Center Area : Accounts (13)

2
# Info Center Area : Clients (275)
# Info Center Area : Contacts (76)

Address1

|| Address1 | varchar | EMAIIComm_
| v Address2 Address2 varchar EMAllCompany
_T ¥ Address3 Address3 | varchar [ EMAIICompany
_T__._: ADPCompanyCode ADPCompanyCode varchar '.EMkIICnmm
O O ADPFIeNumhe' ADPFileNumber varchar EMAIllCompany
I ] ADPRateCode ADPRateCode varchar EMA”.COI'I'IDE'I}'
I O O AllowBreakTime AllowBreakTime | varchar | EMalICompany
| AllowChargeUnits AllowChargelnits varchar EMAllCompany
_? Annual Salary CustAnnualSalary | decimal | EmployeeCustomTabF
_: AvailableForCRM AvailableForCRM | varchar | EI\"IMII.Cmmpa'l;-I
| ] B BillingCategory BillingCategory smallint EMAIICompany
W O [u] .BI”IHEM i .BlllmgPud I smél_l-l-rr EI'«'IJ‘\IIC::mpa'I\-I
O O CFT Set-up CustCFTSetup varchar EmployeeCustomTabFi
| ChangeDefaultlC ChangeDefaullC varchar EMAlICompany
_: ] CheckHours CheckHours | varchar | EMAlICompany
_: ] v City City | varchar | EMAlICompany
|| _.\'t: _V ClientID l ClientlD | varchar | EMAlICompany
| U O Clientvendorind Clientvendorind varchar EMAllCompany
O O ClieOp ClieOp varchar EMAIICompany
| ] _C_I'lerAccmn Cl_ieODa(cal.n‘. | \rarr._‘f!ar | EMAlICompany
| ClieOpAccountType ClieOpAccountType varchar EMAIlICompany
_: ClieOpTransactionType ClieOpTransactionType | varchar | EMAIICompany
_: U Commission % CustCommission | decimal | EmployeeCustomTabF
»—-: v Ci ication Reimb CustC icationRembur | vardar il EmployeeCustanéﬁ
O O Comp ies Ranking CustFSPHRCURCompetende | decimal EmployeeCustomTabF
|| | 1 Competem:iesWeigt CustFSPHRCURCompetende | decimal ) 1 Employee[ustﬂde:ﬁ
| Cumpetenaeswtﬂanklng CuleSPHRCcmpetenas\MR de:lrnal EmpluveeCuslode:ﬁ
’_? Computer SerialNumber | CustComputerSerialNumber varchar | Emplovee:ustomTabﬁl
=] bl Concur Active CustBBConcurAdive | varchar | EmoloveeCustomTabFl

X

"|"- CUNNEVUUI OR



On Your Schedule

=Schedule as needed: On-Demand, Nightly, Hourly

&5 inset . Copy ¢ Deiete ™7 Schedule ™ Unschedule 2 Status

Last Run 7 Desaiption 3 conditos B Workflow Table ®  Level 8 Schedule ® Schedule

| Pull In Info Center Fields from Schema | cconditians defred>  [BBInformerFieidSelection Recoed]
foche ] | <conditions defred> | UDIC_BBInformerFieldSelection_Shedue W | Every 1Days at 2:30AM
| ditions defired> | UDIC_| 1 Schedue: [

Fun now

! |
Intormer Field Selection
General | Schedule BBlnformerTables | Links |

Schedule §: inset _ Copy € Delete | | Refreshnow |
[ . | Checkthe areas that need a off schedule refresh and "Refresh now”

- Area B Now? B LastRefresh &
|| accounts |
o | @
=) clients

L] contacs
= employess |

i i .E.ﬁ - + ot
| l opportunites
| l projeds

| l vendors

projecttr
\.| utilization
|| postseq
- ¢!

LYY MELS
“A




Marketing Intelligence Connector

Coming in 2019/2020




Marketing Intelligence Connector

= Track performance of inbound marketing campaigns directly in Deltek Vision
= Link your HubSpot inbound marketing tool with your Deltek Vision ERP system
= Maintain consistent and accurate marketing data and reduce duplicate entry

= (Create a real-time information hub in Deltek Vision CRM with the latest
customer behaviors & activities

= Share marketing awareness insight on your inbound marketing efforts to your

HubSpbt



=
5 s

HubSpot

» Contact & Lead Intelligence

» Sales intelligence will be pushed from HubSpot to a new tab called Marketing IQ
on the Contact or Lead record.
= Firm/Client Intelligence

» Sales intelligence will be pushed from HubSpot to a new tab called Marketing 1Q
on the Firm/Client record.

HubSpbt



Blackbox as a Platform

Coming in 2019/2020




Blackbox as a Platform

= _everage dynamic workflow creation in Blackbox
workflow builder

» Read, write and transform data to your specifications to
a variety of end-points

= Support for multiple SQL, no SQL and document
repository warehousing technologies

= Enablement for on-premise applications




for Professional Services

Calendar
Timesheet
Expense Report
Approval Center
Favorite Reports

Activities
Boilerplates
Contacts
Employees

Firms

Marketing Campai
Opportunities
Projects

BlackBox Connects
Configuration
Concur Batches
Concur Transactior
Concur Utility
Concur Batch Histc
Concur Images
Email Managemen
and Contacts
Outbound Email D
CFT Batch Surveys
CFT Configuration

DevTest

Projects Ay

Find project

Adelphi Research Lab ©
201300115

Last modified 6/

< DASHEOARD  OVERVIEW NVOICES TEAM

Expense Report ‘ All'v | Find concur utility

Concur Utility
Approval Center
Favorite Reports

20170626_Expense_20

Activities

GENERAL FILES

Boilerplates
Contacts

Employees

Firms

Marketing Campaigns

Opportunities Extract Files

RE

Projects co! HRECORD

BlackBox Connector 20170626_Expense_20 ht

DATESLCOSTS  ACTI

Configuration

Concur Batches
Concur Transactions
Concur Utility

r Batch History

Concur Images

Expense Reports
e EM. co.. REP.. REP. REP. TRA.

wiliam# 0 6/26/201 Springfie 902

Email Management for Leads

and Contacts B pense Reports

Outbound Email Details

CFT Batch Surveys
CFT Configuration
Deyesh Transactions
REPORTDA...  ACCOUN EMPLOYEE  EN

ResourcaView Jun26201712: Postage/Shippii William Apple, 155
Project View

Opportunity Plan Structure

Jun26201712: Postage/Shippil William Apple,F 155

+ Add Transactions

i processed.

ENTRY REC.
20170626_20_1

20170626_20_1

B

EXTRACTFl

PROPOSAL NOTES FILES &LINKS DOCUMENTS DEACK SURVEYS PLANNING] FINANCIAL® PROJECT CONTR b
v
STATUS
pr to Tranaction Center Transaction Review Needed

MESSAGE

+ New Project

Edit | Other Actions ¥

+ New Concur Utility

Edit | OtherActions v

EN.

CONCURB, REPORTN. RANSAC RANSAC VENDOR wes1
Springfield Trip 451 6/6/2017 20 Fenway Park
Springfield Trip 451 6/6/2017 20 Adelphi Resean

A
4

ACKDOX
) { Blackb



Questions?

www.blackboxconnector.com
info@blackboxconnector.com
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Blackbox Connector
Connectivity for All

www.blackboxconnector.com 















Bringing Data Together
with the Blackbox Connector

Designed by Platinum Partner, Full Sail Partners

Ready-to-go Connectors for Deltek Vision 

Low cost, quick to deploy

100% API driven

Purpose is to ease burden on IT, improve data consistency across platforms, and predictable costs

Secure and available for cloud, hosted or on-premise

Future proof – Full support for Vantagepoint
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Blackbox Connectors

Client Feedback Tool | On-demand and Batch Project and Client Feedback Connector

Concur | Spend Management Connector

Constant Contact & MailChimp | Email and Campaign Management Connector

Informer | Business Intelligence Tool Connector

…and more to come.
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Why Blackbox? 



Drag Drop to Connect Source Fields to Destination Fields

Future Release: In Version 2.0 this will be expanded to include fields beyond the standard datasets 





Reduce development cycles

Allow your technology team to focus on core business enabled vs connectivity 
Future proof

Reduce manual effort 
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Spend Management Connector







Spend Management Connector

Give your employees their own personal assistant by combining the power of Deltek Vision and Concur

Improve efficiency for employees, allowing them to focus on core business goals

Reduce mistakes and fraud with built-in controls and duplication verification

Lower costs by implementing company-wide policies to control expenses

Enable HR and accounting staff to better manage expense processing, from approval to payment posting

Shorten payment cycles

Improve Payables and Consultant Accruals with Invoice









Use Concur







Transfer your Data







Use Deltek









Outbound Email Connector







Email Management

Reduce duplication of entry

Maintain consistent and accurate marketing data

Track performance of email campaigns

Receive insight on the latest email statistics

Save hundreds of hours each year by consolidating disparate systems

Leverage email results to further segment and target contacts and leads







Outbound Email





Automate Email Lists











Get Insight in Deltek

Individual Statistics for Each Campaign









Get Insight in Deltek









Error Verification

Identify erroneous and duplicate email addresses











Client Feedback Connector







Client Feedback Connector

Streamlines the Feedback Process throughout the Project Lifecycle

Utilize existing Project and Contact data 

Allow milestone driven or on-demand feedback













Project Initiated Feedback

Project Initiated Feedback from Project Info Center









Batch Deployment







Project Info Center Bill %





Business Intelligence Connector







BI Connector

Visibility into your company performance 

Consistent source of the truth

Easily combine data from multiple data sources

Drilldown capabilities 

View source data 

Empower all users (Company, Department and Individual Reporting)

Easy to use

Programmer not needed to create meaningful reports





Business Intelligence







Informer Visualization Examples







Informer Visualization Examples







Why Informer









Drilldown capabilities 
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Why Informer

Project Managers want to see the Total AR Amount over 30 days in the Client record

They want this information to update automatically









Quickly add new fields
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Why Informer







Access on your mobile device
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Data You Choose

Project Managers want to see the Total AR Amount over 30 days in the Client record

They want this information to update automatically









Ability to add any Standard or 

 Custom fields 

Standard data tables of:

Accounts, including Account GL Grouping Tables

Employees, including Absence Requests & PTO

Projects, including Contract Management

Opportunities

Clients

Contacts

Vendors

Accounts Receivable

Project and GL transactions
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On Your Schedule

Project Managers want to see the Total AR Amount over 30 days in the Client record

They want this information to update automatically









Schedule as needed: On-Demand, Nightly, Hourly







Marketing Intelligence Connector

Coming in 2019/2020





Marketing Intelligence Connector

Track performance of inbound marketing campaigns directly in Deltek Vision 

Link your HubSpot inbound marketing tool with your Deltek Vision ERP system 

Maintain consistent and accurate marketing data and reduce duplicate entry 

Create a real-time information hub in Deltek Vision CRM with the latest customer behaviors & activities 

Share marketing awareness insight on your inbound marketing efforts to your entire organization 







HubSpot

Contact & Lead Intelligence

Sales intelligence will be pushed from HubSpot to a new tab called Marketing IQ on the Contact or Lead record. 

Firm/Client Intelligence

Sales intelligence will be pushed from HubSpot to a new tab called Marketing IQ on the Firm/Client record. 







Blackbox as a Platform

Coming in 2019/2020





Blackbox as a Platform

Leverage dynamic workflow creation in Blackbox workflow builder

Read, write and transform data to your specifications to a variety of end-points

Support for multiple SQL, no SQL and document repository warehousing technologies

Enablement for on-premise applications









Future Proof











CONFIDENTIAL © Deltek, Inc. All Rights Reserved.
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Questions?





www.blackboxconnector.com

info@blackboxconnector.com





If you have questions as you look through the results, you can always reach out to me directly. I’m happy to help. 
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